<CPA Firm>
Attention: <CPA Name>
(Street Address)

(City, State, Zip)

Dear <CPA>,

By properly instituting estates and trusts for your clientele, you are building rapport as their fiduciary as well.  Many times the estates and trusts that are so diligently forged are entrusted to a Financial Planner to protect heirs from taxable liability.  The client’s typically bring their own planner to the table which may or may not understand the importance of your work. 

I am finding that it may be of interest to CPA firms to enlist a Financial Planner to ensure that their clients have the proper protection on these estates and trusts.  Thus, maintaining control of the outcome for your clients and truly holding onto the fiduciary process.   
In addition to partnering to help achieve optimal success on the preservation of your work, I would like to introduce a concept to assess your client’s current Life Insurance policy, the Insurance Assessment.  
The Insurance Assessment targets life instruments that were put in place to protect clients and their heirs, but are underperforming due to volatile market conditions, have excessive cash accumulation, increasing premiums or are not guaranteed to outlast the insured's lifetime.  However, the diligence taken to truly understand the existing policy can only be done by objectively comparing their existing policy with other products that might be more suitable for the client’s objectives. 

I hope that we can move towards a formidable partnership where we can work together on continuing to strengthen relationships with your clients by preserving the present and future success of your client’s and their heirs.
Thank you in advance for your time.  Please let me know if you would like to discuss in further detail. 
Sincerely,
<Financial Planner>
<Phone>







